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NAdopting a productivity
we work is the only path to lock in productivity
gains and earnings.

Achieving productivity gains requires changing the
way people work so they work smarter, achieve
more, deliver greater quality and realize the
valueof their effo-*-~ =
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New Conversations About Productivity

Uncover new
connections

Focus on the
right leads

Achieve true
team selling

t‘giﬂ

Simplify work
management

Streamline
problem resolution

Attain real-time
performance
management
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Products and Pricing Improvements
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Productivity Enhancements
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